
The Northside Neighborhood Initiative: 
A Land Banking Strategy 
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Retention Strategies: 
helping families stay in their 

homes  

Attraction: Marketing the 

neighborhood’s strengths 



   Transition Strategies: preserving the 

future of neighborhood homes 

Student-Neighbor Relations: 
improving neighborhood 
connectivity 



We can find houses and we can find folks 

interested in living here. But even when we find 

out about houses early and families interested in 

those homes, we don’t have the quick cash that 

investors have, and neither do the families who 

are interested in living in the neighborhood. 

- Lifetime Northside Resident  

Controlling the Dirt 
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Land Bank Examples 



• 15 land banked properties 

• 10 affordable houses 
under development 

• Sale to middle class, 
market rate family 

• Increase in African-
American population  

 

 

1st Year Land Bank Outcomes  



Our Newest Northside Neighbors 


